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Results Announcement for the second quarter 2016 and Half-yearly Financial Report for the half-year 2016

GSK delivers further progress against strategy with strong Q2 performance

Core results
Q22016 Growth H1 2016 Growth
£m CER% £% £m CER% £%

Turnover 6,532 4 11 12,761 6 11

Core operating profit 1,831 15 36 3,390 14 28
Core earnings per share 24.5p 16 42 443p 12 28

Total results

Q22016 Growth H1 2016 Growth

£m CER% £% £m CER% £%
Turnover 6,532 4 11 12,761 6 11
Operating (loss)/profit (151) >(100) >(100) 572 98) (94
Loss per share 9.0p >(100) >(100) (3.2)p >(100) >(100)
Summary

Group sales £6.5 billion, +4% CER, with growth across all three businesses
-Pharmaceuticals £3.9 billion, +2%; Vaccines £960 million, +11%; Consumer Healthcare, £1.7 billion, +7%

New product sales £1.05 billion (Q2 2015, £446 million; Q1 2016, £821 million) driven by HIV (Tivicay, Triumeq),
Respiratory (Relvar/Breo, Anoro, Incruse, Nucala) and Meningitis vaccines (Bexsero, Menveo)

-New Pharmaceutical product sales represent 23% of total Pharmaceutical sales (Q2 2015: 11%)

-Sales growth of new respiratory products more than offset decline in sales of Seretide/Advair

New product sales and transaction & restructuring benefits drive improved operating leverage and margin delivery
across all three businesses

Incremental cost savings of £0.3 billion in Q2 2016, with total annual cost savings now at £2.3 billion against end
2017 target of £3 billion
-Q2 core operating margins: Pharmaceuticals 35%, Vaccines 28%, Consumer Healthcare 14%

Q2 core earnings per share 24.5p, +16% CER
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Q2 total loss per share reflects impact of significant Sterling currency adjustment to valuations of liabilities

associated with Consumer Healthcare and HIV businesses

-Sterling forecasts for sales and cash flows increased for majority-owned Consumer Healthcare and HIV businesses
Sterling forecasts for liabilities attributable to minority interests therefore also increased, resulting in charges of

“£1.8 billion in Q2 2016

2016 core EPS percentage growth now expected to be 11-12% CER
-If FX rates held at Q2 period end rates estimated impact of +19% on 2016 Sterling core EPS growth

Q2 Net cash inflow from operations of £1.2 billion (Q2 2015: £0.2 billion)
19p dividend declared for Q2. Continue to expect 80p for FY 2016 and 2017

R&D pipeline development continues in core therapy areas:
-EU approval received for Strimvelis first gene-therapy for ADA-SCID
Four significant filings expected in H2 2016: Closed Triple for COPD, Shingrix vaccine for shingles; Benlysta
“subcutaneous for lupus; sirukumab for RA
-Novel anti-IL33R monoclonal antibody for severe asthma licensed from Janssen
-First in class ICOS agonist antibody in Oncology enters clinical development

The full results are presented under ‘Income Statement’ on page 37 and core results reconciliations are presented on
pages 11 and 57 to 60. All commentaries are presented in terms of CER growth, unless otherwise stated. See
‘Definitions’ on page 34. All expectations and targets regarding future performance should be read together with the
“Assumptions related to 2016-2020 outlook”, and “Assumptions and cautionary statement regarding forward-looking
statements” on page 35 and “Principal risks and uncertainties” on page 63.

Sir Andrew Witty, Chief Executive Officer, GSK said:

“This second quarter’s performance reflects further strong execution of the Group’s strategy and our ability to allocate
capital effectively across our three businesses to improve returns. Momentum across the Group is being driven by
growth in new product sales, continued cost control and delivery of restructuring and transaction benefits. We have
also made good progress in research and development, and in the second half of 2016, expect to complete key
regulatory filings for Shingrix, Closed Triple, Benlysta SC and sirukumab.”

Q2 performance

New Pharmaceuticals and Vaccines sales were more than £1 billion this quarter, this compares to £446 million in the
same quarter last year. HIV medicines continued to perform strongly and the growth in sales of new Respiratory
products is now more than offsetting declines in Seretide/Advair. Vaccine sales grew 11% in the quarter, with strong
demand seen for Bexsero and Synflorix. In Consumer Healthcare, sales grew 7% to £1.7 billion with good
contributions from Wellness and Oral health brands such as Flonase OTC, Excedrin, Voltaren and Sensodyne.

Core earnings per share for the quarter was up 16% CER to 24.5 pence and up 12% CER to 44.3 pence for H1 2016.
As a consequence of the momentum seen so far this year, GSK now expects to deliver core EPS at the upper end of
the guidance given to investors at the first quarter, with core EPS percentage growth of 11-12% (CER).
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Total loss per share was 9.0 pence, reflecting charges for restructuring and the impact of significant Sterling currency
movements to the valuations of liabilities associated with the Group’s Consumer Healthcare and HIV businesses.

As a result of the decline in Sterling this quarter, revised Sterling exchange rates have been applied to forecasts for
sales and cash flows in the quarterly re-measurement of the liabilities associated with the majority owned Consumer
Healthcare and HIV businesses. At these revised rates, increased earnings and cash flows would be expected from
these businesses and therefore the businesses have increased in value. As a consequence, the forecast value of the
associated liabilities (put options, preferential dividends and contingent consideration), which are attributable to the
minority interests in these businesses, has also increased and is reflected in the balance sheet. This has resulted in
charges of £1.8 billion in the quarter and is the primary driver for the difference in reported total and core results.

The Group has declared a dividend of 19 pence for the quarter. The Board continues to expect to pay a full year
dividend of 80 pence for 2016 and for 2017.

GSK is continuing to make good progress in development of its pipeline.

Following positive data presented in February for cabotegravir, a long-acting integrase inhibitor, GSK intends to start
Phase III trials later in the year for use of this asset in treatment and prevention of HIV.

Prospects for the Group’s next wave of respiratory medicines have also been strengthened with an accelerated filing for
Closed Triple in the US, now expected later this year; the license of a novel anti-IL33R antibody for treatment of
severe asthma; and new data which supports progression of danirixin into Phase IIb clinical development for potential
use in the treatment of COPD.

In Oncology, the FDA granted Breakthrough Therapy designation for the affinity enhanced T-cell therapy targeting
NY-ESO in synovial sarcoma, and preliminary Phase I data supported continued development of BET inhibitor,
525762, in NUT midline carcinoma and other tumour types. During the quarter, GSK3359609, an ICOS agonist
antibody, became the first asset in its class to enter human clinical trials. Altogether, GSK now has 10 Oncology
assets in Phase I/II trials.

Group strategy and outlook

GSK has created a Group of three world-leading businesses in Pharmaceuticals, Vaccines and Consumer Healthcare,
which aims to deliver growth and improving returns to shareholders through development of innovative healthcare
options for patients and consumers.

GSK has a strong portfolio of innovative products across its three businesses with a presence in more than 150
markets. Revenues are split across Pharmaceuticals 58%, Consumer Healthcare 26% and Vaccines 16% on a 2015
pro-forma basis. R&D innovation underpins all three businesses. In November 2015, the Group profiled to investors
an R&D portfolio of ~40 assets focused on Oncology, Immuno-inflammation, Vaccines, HIV and Infectious diseases,
Respiratory and Rare diseases.

All three businesses are supported by proprietary technologies and manufacturing capabilities in areas such as devices,
adjuvants, bio-electronics and formulations. The Group aims to improve returns from its R&D innovation by striking

a balance between pricing and volume generation. Details of the Group’s innovative R&D portfolio and the progress of
assets in development can be found on pages 30 to 33 of this Announcement.

At its Investor Day on 6 May 2015, GSK outlined a series of expectations for its performance over the five-year
period 2016-2020. This included an expectation that Group core EPS would grow at a CAGR of mid-to-high single
digits on a CER basis. The introduction of a generic alternative to Advair in the US was factored into the Group’s
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assessment of its future performance. The Group also stated it expects to pay an annual ordinary dividend of 80p for
each of the years 2015-2017.

Reporting the Group’s performance

GSK presents total results and core results in order to help shareholders better understand the Group’s operational
performance.

Total results represent the Group’s overall performance. However, these results can contain material unusual or
non-operational items that may obscure the key trends and factors determining the Group’s operational performance.
GSK therefore also reports core results to help shareholders identify and assess more clearly the key drivers of the
Group’s performance. This approach aligns the presentation of the Group’s results more closely with the majority of
GSK’s peer group.

Core results exclude the following items from total results: amortisation and impairments of intangible assets and
goodwill; major restructuring costs; legal charges; transaction-related accounting adjustments; disposals and other
operating income other than royalty income. Reconciliations between total and core results are provided on pages 57
to 60.

Recent costs for major restructuring reflect the programmes to reshape the Group’s Pharmaceuticals business and the
integration of the Novartis Vaccines and Consumer Healthcare businesses following the transaction which was
completed in 2015. Costs for these major restructuring programmes are expected to reduce significantly in 2017 with
only residual charges thereafter.

The most significant recent adjustments to total results have been transaction-related items and disposal gains.
Transaction-related items are volatile and relate primarily to the required re-measurement each quarter of the present
value of the forecast liabilities and contingent consideration associated with the Group’s majority-owned Consumer
Healthcare and HIV businesses. These re-measurements reflect changes in the values of these businesses and the
expected forecast liabilities for the put options, preference shares and future contingent consideration payments. As
these valuation adjustments do not relate to current trading but primarily to consideration potentially due in the future,
they are excluded from core earnings. The major drivers of the re-measurements have been changes in the forecasts of
exchange rates and performance. Increases in liabilities result in a charge and decreases in liabilities result in a credit
to total earnings.

In order to illustrate underlying performance, it is also the Group’s practice to present its results at constant exchange
rate (CER) growth.
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Group performance

The Novartis transaction completed on 2 March 2015 and so the Group’s reported year-to-date results include six
months of sales of the Vaccines and Consumer Healthcare products acquired from Novartis and exclude the former
GSK Oncology business. The 2015 reported year-to-date results included sales of the GSK Oncology products for the
two months to 2 March 2015 and sales of the acquired Vaccines and Consumer Healthcare products for the four
months from that date.

Accordingly, for H1 2016, in addition to reported growth rates, the Group is presenting pro-forma growth rates for
turnover, core operating profit and core operating profit by business. Pro-forma growth rates are calculated comparing
reported turnover and core operating profit for H1 2016 with the turnover and core operating profit for H1 2015
adjusted to include the two months of sales for January and February 2015 of the former Novartis Vaccines and
Consumer Healthcare products and exclude sales of the former GSK Oncology business for January and February
2015. In addition, following the Novartis transaction, the Group has restated its segment information for the change in
its segments described on page 45, including in particular, now reporting the results of the Pharmaceuticals operating
segment as incorporating HIV.

Group turnover by business and geographic region

Q22016 H1 2016
Reported Reported Pro-forma
£fm growth £m growth  growth
CER% CER% CER%
Pharmaceuticals 3,882 2 7,468 1 4
Vaccines 960 11 1,842 16 12
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Consumer Healthcare 1,690 7 3,451 16 6

6,532 5 12,761 7 5
Corporate and other unallocated turnover

Group turnover 6,532 4 12,761 6 5
Q22016 H1 2016
Reported Reported Pro-forma
£fm growth £m growth  growth
CER% CER% CER%
[N 2,364 9 4,438 9 9
Europe 1,771 3 3,589 9
International 2,397 1 4,734 2 1
Group turnover 6,532 4 12,761 6 5

Reconciliations between reported growth percentages and pro-forma growth percentages are provided on pages 61 to
62.

Turnover — Q2 2016

Group turnover for Q2 2016 increased 11% in Sterling terms and 4% CER to £6,532 million, with Pharmaceuticals up
2%, Vaccines up 11% and Consumer Healthcare up 7%. Sales of New Pharmaceutical and Vaccine products, as
described on page 29, were £1,050 million in the quarter, an increase of £604 million in Sterling terms.

Pharmaceuticals

Pharmaceuticals turnover was £3,882 million, up 2%, with HIV sales growing 44% in the quarter. Total Respiratory
sales were flat with 6% growth in the US, International flat and Europe down 11%, as the Respiratory portfolio
continues to transition to newer products. Sales of New Pharmaceutical Products were £906 million, a Sterling
increase of £533 million, which more than offset the Sterling decline in Seretide/Advair sales of £60 million. Sales of
Established Products declined 14%, impacted by declines in all regions including the continued reshaping of the
business in China and the impact of biennial price revisions in Japan.

US Pharmaceuticals turnover of £1,167 million declined 1% in the quarter. The decline was driven primarily by the
impact of generic competition to Avodart, down 36% to £46 million, and a reduction in Relenza down 97% to £1
million following a reallocation of government funding. Sales of New Respiratory Pharmaceutical products totalled
£149 million and the growth of these products exceeded the decline in Advair. Advair sales declined 7% to £487
million representing a 4% volume decline and a 3% negative impact of price and mix, including the benefit of
favourable payer rebate adjustments related to prior quarters. On an underlying basis, Advair’s sales performance in the
quarter was more consistent with the first three months of 2016. Ventolin sales were up 9% to £95 million. Flovent
sales declined 32% to £75 million, primarily due to pricing pressures in the ICS market and the impact of negative
adjustments to payer rebates related to prior quarters. The net impact of adjustments to prior quarters for payer rebates
across the Respiratory portfolio was broadly neutral to reported US sales. Benlysta sales increased 29% to £71
million.
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In Europe, Pharmaceuticals turnover declined 7% to £687 million. Respiratory sales declined 11% to £347 million
reflecting the ongoing transition to the new Respiratory portfolio and generic competition to Seretide which declined
25% (19% volume decline and a 6% negative impact of price and mix) to £213 million. This was partly offset by sales
of the new Respiratory products of £54 million in the quarter. Established Products sales were down 6% to £122
million.

International Pharmaceuticals sales of £1,163 million were down 9%. Sales in Emerging Markets declined 9%,
impacted by further declines in the China business, down 14%, which continued to be affected by the ongoing
reshaping programme and broader Healthcare sector reforms, including price reductions. Excluding China, Emerging
Markets declined 8% primarily due to the impact of the recent divestment to Amgen and the limitation of trading in
Venezuela since the end of 2015 to the supply of essential medicines. In Emerging Markets outside of China,
Respiratory grew 2% as a result of new product launches and strong performances by Flixotide, Avamys and
Ventolin. In Japan, Pharmaceutical sales were down 3% to £335 million, impacted by price revisions as well as supply
interruptions to Avodart that have now been resolved. Respiratory sales in Japan grew 6% with strong growth of
Relvar Ellipta, up 46% to £22 million, offsetting a decline in Adoair sales.

Worldwide HIV sales increased 44% to £865 million, with the US up 52%, Europe up 39% and International up 22%.
The growth in all three regions was driven primarily by strong performances from both Triumeq and Tivicay, with
sales of £409 million and £225 million, respectively in the quarter. Epzicom/Kivexa sales declined 21% to £157
million.

Vaccines

Vaccines sales grew 11% to £960 million with the US down 2%, Europe up 11% and International up 20%. Growth
benefited from the phasing of tender sales of Synflorix in International as well as improved supply of Bexsero later in
the quarter, particularly into the US. This was partly offset by adverse movements in CDC vaccines stockpiles,
particularly an unfavourable comparison with Q2 2015 CDC stockpile orders in the US. Supply constraints in
International and lower Hepatitis vaccines sales in China also negatively impacted sales.

In the US, sales declined 2% to £258 million. Growth was impacted by an adverse movement in CDC stockpiles,
some de-stocking following higher sales in Q1 2016 and an unfavourable comparison with the benefit to Q2 2015 of
positive CDC stockpile orders for Infanrix/Pediarix, Boostrix, Rotarix and Engerix. This adverse impact to growth
was partly offset by Bexsero share gains and improved supply for Bexsero and Menveo that boosted advance
shipments ahead of the back-to-school season. Sales also benefited from share gains for Boostrix and Pediarix.

In Europe, sales grew 11% to £325 million. Growth was driven primarily by Bexsero sales in private markets and
improved supply during the quarter. Sales were also driven by higher demand for Priorix/Priorix-Tetra/Varilrix, better
supply of Hepatitis A vaccines and higher demand for Encepur in Germany. Growth was partly offset by lower sales
of Infanrix/Pediarix and Boostrix due to the phasing of supply as well as increased competition for Infanrix/Pediarix.

In International, sales grew 20% to £377 million. Growth benefited from the earlier than expected phasing of
Synflorix sales in Brazil and Pakistan, market expansion in Nigeria and Myanmar and strong private market demand.
The Priorix/Priorix-Tetra/Varilrix portfolio and Rotarix grew due to favourable phasing in Saudi Arabia. Growth was
also driven by higher uptake of Seasonal Flu vaccine and Rotarix sales in Brazil partly offset by lower sales of
Infanrix/Pediarix, due to supply constraints, and lower Hepatitis sales in China.

Consumer Healthcare

Consumer Healthcare sales were up 7% to £1,690 million, with the US up 9%, Europe up 1%, and International up
9%. Growth was primarily driven by strong performances in all regions across the Oral health and Wellness power
brands with a particular improvement in International.
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US sales increased 9% to £429 million, primarily reflecting strong performance from the Wellness and Oral health
portfolios. More than half of the growth came from Sensodyne, which continued to deliver double-digit growth,
driven by the recent launch of the True-White variant, combined with strong momentum from Pronamel. Within
Wellness, Flonase OTC had another strong quarter, despite a number of competitor launches, while Excedrin, also
contributed strongly, primarily due to the gel-tab launch.

Sales in Europe grew 1% to £504 million. The slower growth in the quarter was largely a result of expected sales
phasing due to systems integration activities but also the impact of worsening economic conditions in CIS. Share
gains were recorded within many of the power brands with consumption growth remaining buoyant. Growth was
driven primarily by the Oral health and Wellness categories with mid-single digit growth from power brands with
strong performances from Sensodyne and Gum Health, in particular.

International sales of £757 million grew 9%, driven primarily by Oral health and Wellness. Oral health sales were up
12% benefiting from double-digit growth of Sensodyne and Denture care. Wellness also grew well, driven by
Voltaren and double-digit growth of Otrivin which delivered good growth across Asia Pacific. Performance improved
significantly in China as both Sensodyne and Voltaren grew share with improved distribution.

Turnover — H1 2016

Group turnover for H1 2016 increased 11% in Sterling terms and 6% CER on a reported basis to £12,761 million,
with Pharmaceuticals up 1%, Vaccines up 16% and Consumer Healthcare up 16%, all three businesses still reflecting
the impact of the Novartis transaction which completed on 2 March 2015. On a pro-forma basis, Group turnover was
up 5%, with Pharmaceuticals up 4%, Vaccines up 12% and Consumer Healthcare up 6%. Sales of New
Pharmaceutical and Vaccine products, as described on page 29, were £1,871 million in the six months, an increase of
£1,156 million.

Pharmaceuticals

Pharmaceuticals turnover was £7,468 million, up 1% on the prior year, but adjusting for the disposal of the Oncology
business to Novartis, up 4% pro-forma. HIV sales grew 50% in the period. Total Respiratory sales declined 1%,
primarily reflecting a 25% decline in Seretide in Europe, and the continuing transition globally of the Respiratory
portfolio to newer products. Respiratory sales in US grew 4% and were flat in International. Sales of New
Pharmaceutical Products were £1,623 million, a Sterling increase of £999 million, which more than offset the Sterling
decline in Seretide/Advair sales of £205 million. Sales of Established Products declined 11%, impacted by declines in
all regions including the impact of market reforms and the continued reshaping of the business in China and the
impact of biennial price revisions in Japan.

US Pharmaceuticals turnover of £2,113 million declined 7% in the six months on a reported basis and 2% on a
pro-forma basis. The pro-forma decline was primarily driven by the impact of generic competition to Avodart, down
60% to £53 million and Lovaza down 60% to £23 million. Relenza sales were down 98% to £1 million following a
reallocation of government funding. Sales of New Respiratory Products totalled £257 million and the growth of these
products exceeded the decline in Advair. Advair sales declined 12% to £826 million representing a 3% volume
decline and a 9% negative impact of price and mix. Payer rebate adjustments related to prior quarters favourably
impacted sales in the six months. Ventolin sales were up 9% to £187 million. Flovent sales declined 17% to £164
million, primarily due to pricing pressures in the ICS market and the impact of negative adjustments to payer rebates
related to prior quarters. The net impact of adjustments to prior quarters for payer rebates across the Respiratory
portfolio was broadly neutral to reported US sales in the six months. Benlysta sales increased 25% to £130 million.

In Europe, Pharmaceuticals turnover declined 11% to £1,401 million on a reported basis and 7% on a pro-forma basis.

Respiratory sales declined 12% to £695 million reflecting the ongoing transition to the new Respiratory portfolio and
generic competition to Seretide which declined 25% (19% volume decline and a 6% negative impact of price and mix)

9
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to £439 million. This was partly offset by the new respiratory products, which recorded sales of £95 million.
Established Products sales were down 6% to £248 million.

International Pharmaceuticals sales of £2,360 million were down 6% on a reported basis and 4% on a pro-forma basis,
including the benefit of an accelerated sale of inventory to Novartis of £33 million following a restructuring of certain
supply agreements. Sales in Emerging Markets declined 7% and 5% on a pro-forma basis, impacted by further
declines in the China business down 21%, which continued to be affected by its ongoing reshaping programme and
broader Healthcare reforms, including price reductions. Excluding China, Emerging Markets declined 3% on a
reported basis and 2% pro-forma, due to the impact of the recent divestment to Amgen and the limitation of trading in
Venezuela since the end of 2015 to the supply of essential medicines, partly offset by Respiratory sales growth as a
result of new launches, the timing of tenders and price increases in certain markets. In Japan, Pharmaceutical sales
were down 7% on a reported basis and 5% pro-forma to £662 million, impacted by biennial price revisions as well as
supply interruptions to Avodart. Respiratory sales in Japan grew 5% with strong growth of Relvar Ellipta, up 59% to
£40 million, offsetting a decline in Adoair sales.

Worldwide HIV sales increased 50% to £1,594 million, with the US up 62%, Europe up 39% and International up
26%. The growth in all three regions was driven primarily by strong performances from both Triumeq and Tivicay,
with sales of £737 million and £413 million, respectively in the six months. Epzicom/Kivexa sales declined 18% to
£311 million.

Vaccines

Vaccines sales grew 16% on a reported basis and 12% pro-forma to £1,842 million. On a reported basis, the US was
up 5%, Europe up 28% and International up 15%. Growth benefited from the phasing of a number of tenders in
International together with the strong performance of the Meningitis franchise, particularly in the US and Europe,
partly offset by an unfavourable comparison with H1 2015 CDC stockpile movements in a number of products.

In the US, sales grew by 5% on a reported basis and 2% pro-forma to £520 million. Growth was driven by market and
share growth in Bexsero, Boostrix and Pediarix as well as the phasing of Bexsero and Menveo purchases ahead of the
back-to-school season as supply improved towards the end of H1. Growth was offset by some pricing pressures and an
unfavourable comparison with the benefit to H1 2015 of CDC stockpile movements of Infanrix/Pediarix, Boostrix,
Rotarix and Engerix.

In Europe, sales grew 28% on a reported basis and 22% pro-forma to £664 million. Growth was driven primarily by
the Meningitis portfolio. Bexsero sales grew in a number of private markets and in the UK following its inclusion in
the NHS immunisation programme. Boostrix growth was driven by tender success and higher private market sales.
Sales were also up in Germany driven by Hepatitis A vaccines, Priorix/Priorix-Tetra/ Varilrix and Encepur. Growth
was partly offset by lower sales of Infanrix/Pediarix due to the phasing of supply as well as increased competition for
Infanrix/Pediarix.

In International, sales grew 15% on a reported basis and 11% pro-forma to £658 million. Growth benefited from the
earlier than expected phasing of Synflorix sales in Brazil and Pakistan, market expansion in Nigeria and Myanmar and
strong private market demand. The Priorix/Priorix-Tetra/Varilrix portfolio and Rotarix grew due to favourable
phasing in Saudi Arabia. Further growth was driven by higher uptake of Seasonal Flu vaccine and Rotarix sales in
Brazil, partly offset by lower sales of Infanrix/Pediarix, due to supply constraints, lower Hepatitis vaccines sales in
China and reduced demand for Cervarix.

Consumer Healthcare

Consumer Healthcare sales were up 16% on a reported basis to £3,451 million, with the US up 17%, Europe up 20%,
and International up 13%. On a pro-forma basis, sales increased by 6%, with growth driven by strong performances in
Oral health and Wellness power brands across all regions.

10
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US sales increased 17% to £869 million on a reported basis and 8% pro-forma. Growth was driven by strong
performances from the Wellness and Oral health portfolios. Sensodyne continued to deliver double-digit growth
driven by the launch of True-White combined with strong momentum from Pronamel. Within Wellness, Flonase OTC
grew strongly while Excedrin also had a strong first half, largely due to the gel-tab format launch.

Sales in Europe grew 20% to £1,048 million on a reported basis with 3% pro-forma growth. Strong momentum in
Germany was partly offset by the impact of worsening economic conditions in CIS. Growth was driven primarily by
Wellness sales and, in particular, double-digit growth of Voltaren as a result of the continued success of the 12-hour
variant. Within the Oral health category, Sensodyne, Gum health and Denture care continued to grow, partly offset by
a decline in Aquafresh.

International sales of £1,534 million grew 13% on a reported basis and 6% on a pro-forma basis. Growth reflected
double-digit performances in Oral health and Wellness partly offset by a slower half year for the Nutrition category.
Power brands grew double-digit overall, driven by Sensodyne, Denture Care, Panadol, Voltaren and Otrivin and
driving the Oral health and Wellness category performances. Nutrition was impacted by the effective cessation of
trade in Venezuela at the end of 2015, slower growth in Africa functional beverages and the slowing health food drink
category in India which impacted Horlicks.

Total results

The total results for the Group are set out below.

Q22016 Q22015 Growth HI 2016 H1 2015 Growth
£m £m CER% £m £m CER%

Turnover 6,532 5,888 4 12,761 11,510 6
Cost of sales (2,124) (2,005) 2 4,257) (4,108) 2
Gross profit 4,408 3,883 5 8,504 7,402 9
Selling, general and administration (2,174) (2,541) (16) (4,363) (4,766) (10)
Research and development (888) (812) 4 (1,703) (1,679) (3)
Royalty income 83 62 174 139
Other operating income/(expense) (1,580) (257) (2,040) 8,455
Operating (loss)/profit (151) 335 >(100) 572 9,551 (98)
Finance income 18 12 36 44
Finance expense (183) (194) (364) (385)
Profit on disposal of associates - 1 - 844
Share of after tax (losses)/profits

of associates a)r(lc(l joi e 2 2) 2 21

joint ventures

(Loss)/profit before taxation (318) 152 >(100) 242 10,075 >(100)
Taxation (174) (37 (382) (1,922)
Tax rate % 54.7H% 24.3% >100% 19.1%
(Loss)/profit after taxation (492) 115 >(100) (140) 8,153 >(100)

11
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(Loss)/profit attributable to

non-controlling interests 57 (34 13 ®5)
(Loss)/profit attributable to
shareholders (435) 149 (153) 8,238
(492) 115 (140) 8,153
(Loss)/earnings per share ©.0p 3.1p >(100) (3.2)p 170.7p  >(100)

Core adjustments

The adjustments that reconcile core operating profit, profit after tax and earnings per share to total results are as
follows:

Q22016 Q22015
Operating (Loss)/  (Loss)/ . Profit
(loss)/ profit  earnings Orp;ef;tatmg after EPS
profit after tax per share p tax p
£m
£m £m p £m
Total results (151) (492) (9.0) 335 115 3.1
Intangible asset amortisation 135 105 2.2 125 108 2.2
Intangible asset impairment - - - 2 2 -
Major restructuring costs 234 179 3.7 515 390 8.1
Legal costs 22 22 0.4 50 49 1.0
Transaction-related items 1,798 1,629 29.9 319 289 32
Divestments and other 207) (131) 2.7) 3 (17) (0.3)
1,982 1,804 335 1,014 821 142
Core results 1,831 1,312 24.5 1,349 936 17.3
H1 2016 HI1 2015
Operating (LOS.S)/ (LOS.S)/ Operating Profit
. profit  earnings . EPS
profit rofit after tax
after tax per share
£m £m £m
£m p
Total results 572 (140) (3.2) 9,551 8,153  170.7
Intangible asset amortisation 279 220 4.6 276 222 4.6

Intangible asset impairment - - - 104 79 1.6
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Major restructuring costs 422 340 7.0 881 656 13.6
Legal costs 48 45 0.9 135 134 2.8
Transaction-related items 2,258 2,042  36.8 1,183 995 14.9
Divestments and other (189) (89) (1.8) 9,476)  (8,378) (173.6)

2,818 2,558 475 (6,897) (6,292) (136.1)

Core results 3,390 2418 443 2,654 1,861 34.6

Full reconciliations between core results and total results are set out on pages 57 to 60 and the definition of core

results is set out on page 34.

Core operating profit and margin

Core operating profit

Q22016 H1 2016
% of Growth % of Reported Pro-forma
£m turnover CER% £m turnover growth  growth
0 CER% CER%
Turnover 6,532 100 4 12,761 100 6 5
Cost of sales (1,931) (29.6) 4 (3,867) (30.3) 8 4
Selling, general and administration (2,053) (31.4) (2) (4,103) (32.2) 3 (D)
Research and development (800) (12.2) 4 (1,575) (12.3) (1) )
Royalty income 83 1.2 31 174 1.4 22 25
Core operating profit 1,831 28.0 15 3,390 26.6 14 21
Core profit before tax 1,666 19 3,066 17
Core profit after tax 1,312 17 2,418 15
Core profit attributable to 1.191 17 2.150 12
shareholders
Core earnings per share 24.5p 16 44.3p 12
Core operating profit by business
Q22016 H1 2016
% of Growth % of Reported Pro-forma
£m turnover CER% £m turnover growth  growth
v CER% CER%
Pharmaceuticals 1,931 49.7 5 3,631 48.6 4 8
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Pharmaceuticals R&D (583) 9 (1,130) (D) 3

Total Pharmaceuticals 1,348 34.7 4 2,501 335 6 11

Vaccines 270  28.1 39 523 28.4 47 77

Consumer Healthcare 238  14.1 >100 541 15.7 76 68
1,856 28.4 16 3,565 27.9 18 24

Corporate & other unallocated costs (25) 25 (175) >100

Core operating profit 1,831 28.0 15 3,390 26.6 14 21

Core operating profit — Q2 2016

Core operating profit was £1,831 million, 15% higher in CER terms than in Q2 2015 on a turnover increase of 4%.
The core operating margin of 28.0% was 5.1 percentage points higher than in Q2 2015 and 2.5 percentage points
higher on a CER basis, reflecting improved operating leverage driven by sales growth and a more favourable mix
across all three businesses as well as continued delivery of restructuring and integration benefits and tight control of
ongoing costs, partly offset by continued price pressure, particularly in Respiratory, supply chain investments and
inventory adjustments.

Cost of sales as a percentage of turnover was 29.6%, down 0.6 percentage points in Sterling terms and flat in CER
terms compared to Q2 2015. This reflected a more favourable product mix in the quarter, particularly the impact of
higher HIV sales in Pharmaceuticals, but also in Vaccines and Consumer Healthcare, as well as a continued
contribution from integration and restructuring savings in all three businesses, offset by continued adverse pricing
pressure in Pharmaceuticals, primarily Respiratory, inventory adjustments in Vaccines and continued investments in
the supply chain.

SG&A costs were 31.4% of turnover, 4.1 percentage points lower than in Q2 2015 and 2.2 percentage points lower on
a CER basis. This primarily reflected tight control of ongoing costs as well as cost reductions in Global
Pharmaceuticals, including the benefits of the Pharmaceuticals restructuring programme initiated in Q4 2014,
integration benefits in Vaccines and Consumer Healthcare compared to Q2 2015 when synergies were at an early
stage of delivery, offset by continued reallocation of investment in promotional product support, particularly for new
launches in Respiratory, HIV, Consumer Healthcare and Vaccines.

R&D expenditure was £800 million (12.2% of turnover), 9% higher than Q2 2015 and 4% higher on a CER basis,
reflecting increased investment in the pipeline, including the BMS HIV acquisitions in Q1 2016, offset by continued
benefits from cost reduction programmes in Pharmaceuticals, Consumer Healthcare and Vaccines R&D.

Royalty income was £83 million (Q2 2015: £62 million) reflecting increased royalty income primarily from Gardasil
sales.

Core operating profit by business — Q2 2016

Pharmaceuticals core operating profit was £1,348 million, 4% higher than in Q2 2015 in CER terms on a turnover
increase of 2%. The core operating margin of 34.7% was 2.8 percentage points higher than in Q2 2015. On a CER
basis the core operating margin was 0.4 percentage points higher, reflecting a more favourable product mix, primarily
driven by the growth in HIV sales, and the continued cost reduction benefit of the Group’s pharmaceuticals
restructuring programme, partly offset by investment in new product support and the impact of lower prices,
particularly in Respiratory, and the broader transition of the Respiratory portfolio.
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Vaccines operating profit was £270 million, 39% higher than in Q2 2015 in CER terms on a turnover increase of 11%.
The core operating margin of 28.1% was 6.4 percentage points higher than in Q2 2015 and 5.6 percentage points
higher in CER terms, primarily driven by favourable product mix and enhanced operating leverage in the quarter from
the benefits to International sales of tender phasing, together with a reduction in SG&A and R&D costs delivered
through restructuring and integration benefits. This was partly offset by an increase in the cost of sales due to a
number of inventory adjustments and additional supply chain investments net of integration benefits.

Consumer Healthcare core operating profit was £238 million, more than double the level in Q2 2015 in CER terms on
a turnover increase of 7%. The core operating margin of 14.1% was 7.0 percentage points higher than in Q2 2015 and
6.5 percentage points higher on a CER basis. This primarily reflected a favourable comparison with Q2 2015, which
was impacted by the early stages of integration and the acquired Novartis cost base, but also an improvement in gross
margin reflecting mix benefits from the power brand strategy and pricing as well as continued strong contributions
from integration synergies that benefited both SG&A and R&D as a percentage of sales.

Core operating profit — H1 2016

Core operating profit was £3,390 million, 14% higher in CER terms than in H1 2015 on a turnover increase of 6%.
The core operating margin of 26.6% was 3.5 percentage points higher than in H1 2015 and 1.7 percentage points
higher on a CER basis.

On a pro-forma basis, core operating profit was 21% higher in CER terms compared with H1 2015 on turnover growth
of 5%. The pro-forma core operating margin was 3.3 percentage points higher in CER terms, reflecting improved
operating leverage driven by sales growth and a more favourable mix across all three businesses as well as a strong
half year of delivery of restructuring and integration benefits as well as tight control of ongoing costs, partly offset by
continued price pressure, particularly in Respiratory, supply chain investments and inventory adjustments.

Cost of sales as a percentage of turnover was 30.3%, down 0.3 percentage points in Sterling terms but 0.4 percentage
points higher in CER terms than in H1 2015. On a pro-forma basis, the cost of sales percentage decreased 1.1
percentage points compared with H1 2015 and was down 0.4 percentage points in CER terms. This reflected improved
product mix, particularly the impact of higher HIV sales in Pharmaceuticals, but also in Vaccines and Consumer
Healthcare, as well as an increased contribution from integration and restructuring savings in all three businesses,
partially offset by continued adverse pricing pressure in Pharmaceuticals, primarily Respiratory, as well as inventory
adjustments in Vaccines.

SG&A costs were 32.2% of turnover, 2.2 percentage points lower than in H1 2015 and 1.2 percentage points lower on
a CER basis. On a pro-forma basis, SG&A as a percentage of sales reduced by 2.9 percentage points and 1.9
percentage points on a CER basis. This primarily reflected tight control of ongoing costs as well as cost reductions in
Global Pharmaceuticals, including the benefits of the Pharmaceuticals restructuring programme initiated in Q4 2014,
and integration benefits in Vaccines and Consumer Healthcare compared to the first half of 2015 when synergies were
in the very early stages of delivery, offset by reallocation of investment in promotional product support, particularly
for new launches in Respiratory, HIV, Consumer Healthcare and Vaccines.

R&D expenditure was £1,575 million (12.3% of turnover), 4% higher than H1 2015 but 1% lower on a CER basis. On
a pro-forma basis, R&D expenditure declined 2% on a CER basis reflecting the benefit of cost reduction programmes
in Pharmaceuticals, Consumer Healthcare and Vaccines R&D partly offset by increased investment, primarily in HIV.

Royalty income was £174 million (H1 2015: £139 million) reflecting increased royalty income primarily from
Gardasil sales as well as benefiting from a prior year catch-up adjustment.

Core operating profit by business — H1 2016

Pharmaceuticals core operating profit was £2,501 million, 6% higher than in H1 2015 in CER terms on a turnover
increase of 1%. The core operating margin of 33.5% was 3.3 percentage points higher than in H1 2015 and 1.6
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percentage points higher on a CER basis. On a pro-forma basis, the core operating margin increased 2.1 percentage
points on a CER basis, reflecting the more favourable product mix, primarily driven by the growth in HIV sales, and
the cost reduction benefit of the Group’s pharmaceuticals restructuring programme, partly offset by increased
investment in new product support and the continued impact of lower prices, particularly in Respiratory, and the
broader transition of the Respiratory portfolio.

Vaccines operating profit was £523 million, 47% higher than in H1 2015 in CER terms on a turnover increase of 16%.
The core operating margin of 28.4% was 6.1 percentage points higher than in H1 2015 and 5.9 percentage points
higher on a CER basis. On a pro-forma basis, the core operating margin improved 10.5 percentage points and 10.3
percentage points in CER terms, primarily driven by favourable product mix and enhanced operating leverage
together with restructuring and integration benefits in CGS, SG&A and R&D, partly offset by a number of inventory
adjustments and additional supply chain investments.

Consumer Healthcare core operating profit was £541 million, 76% higher than in H1 2015 in CER terms on a turnover
increase of 16%. The core operating margin of 15.7% was 5.6 percentage points higher than in H1 2015 and 5.1
percentage points higher on a CER basis. On a pro-forma basis, the Consumer Healthcare operating margin was 5.6
percentage points higher on a CER basis, primarily driven by improvements in gross margin reflecting mix benefits
from the power brand strategy and pricing as well as a strong contribution from integration synergies benefiting both
SG&A and R&D as a percentage of sales.

Core profit after tax and core earnings per share — Q2 2016
Net finance expense was £163 million compared with £178 million in Q2 2015, benefiting from the maturity of a
number of higher interest-bearing long term debt instruments.

Tax on core profit amounted to £354 million and represented an effective core tax rate of 21.3% (Q2 2015: 20.0%).
The increase in the effective rate primarily reflected the Group’s changing earnings mix to the US, and also adverse
movements following the recent decline in Sterling. See ‘Taxation’ on page 47 for further details.

The allocation of earnings to non-controlling interests amounted to £121 million (Q2 2015: £99 million), including the
non-controlling interest allocations of Consumer Healthcare profits of £67 million (Q2 2015: £29 million) and the
allocation of ViiV Healthcare profits, which increased to £79 million (Q2 2015: £62 million) including the impact of
changes in the proportions of preferential dividends due to each shareholder based on the relative performance of
different products in the quarter. The allocation also reflects higher losses, including bad debt provisions, in other
entities with non-controlling interests.

Core EPS of 24.5p was up 16% in CER terms compared with a 15% increase in operating profit, primarily reflecting
the reduction in net finance expense offset by greater contribution to growth from businesses in which there are
significant non-controlling interests as well as the increased tax rate in the quarter compared with Q2 2015.

Core profit after tax and core earnings per share — H1 2016
Net finance expense was £322 million compared with £334 million in H1 2015, reflecting maturity of a number of
higher interest-bearing long term debt instruments.

Tax on core profit amounted to £648 million and represented an effective core tax rate of 21.1% (H1 2015: 20.0%).
The increase in the effective rate reflected the Group’s momentum and changing earnings mix in favour of the US in
particular. See ‘Taxation’ on page 47 for further details.

The allocation of earnings to non-controlling interests amounted to £268 million (H1 2015: £190 million), including
the non-controlling interest allocations of Consumer Healthcare profits of £112 million (H1 2015: £41 million) and
the allocation of ViiV Healthcare profits, which increased to £145 million (H1 2015: £113 million) including the
impact of changes in the proportions of preferential dividends due to each shareholder based on the relative
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performance of different products in the quarter. The allocation also reflects higher losses, including bad debt
provisions, in other entities with non-controlling interests.

Core EPS of 44.3p was up 12% in CER terms compared with a 14% increase in operating profit, primarily reflecting
the greater contribution to growth from businesses in which there are significant non-controlling interests as well as
the increased tax rate in the quarter compared with H1 2015, partly offset by reduction in net finance expense.

Currency impact on Q2 2016 and H1 2016 results
The Q2 2016 results are based on average exchange rates, principally £1/$1.41, £1/€1.28 and £1/Yen 153. Comparative
exchange rates are given on page 48. The period-end exchange rates were £1/$1.33, £1/€1.20 and £1/Yen 137.

In the quarter, turnover increased 4% CER and 11% at actual exchange rates. Core EPS of 24.5p was up 16% in CER
terms and up 42% at actual rates. The positive currency impact reflected the weakness of Sterling against the majority
of the Group’s trading currencies relative to Q2 2015. Reduction in losses on settled intercompany transactions
compared to Q2 2015 contributed seven percentage points of the positive currency impact of 26 percentage points on
core EPS.

In H1 2016, turnover increased 6% CER and 11% at actual exchange rates. Core EPS of 44.3p was up 12% in CER
terms and up 28% at actual rates. The positive currency impact reflected the weakness of Sterling against the majority
of the Group’s trading currencies relative to H1 2015. Reduction in losses on settled intercompany transactions
compared to H1 2015 contributed four percentage points of the positive currency impact of sixteen percentage points
on core EPS.

2016 guidance for core EPS
GSK now expects 2016 core EPS percentage growth to be 11-12% on a CER basis.

If exchange rates were to hold at the June closing rates (£1/$1.33, £1/€1.20 and £1/Yen 137) for the rest of 2016, the
estimated positive impact on 2016 Sterling turnover growth would be around 9% and if exchange losses were
recognised at the same level as in 2015, the estimated positive impact on 2016 Sterling core EPS growth would be
around 19%.

Total operating loss and total loss per share — Q2 2016

Total operating loss was £151 million in Q2 2016 compared with a total operating profit of £335 million in Q2 2015.
Non-core items in the quarter resulted in an aggregate net charge of £1,982 million (Q2 2015: £1,014 million),
primarily reflecting the impact of further accounting charges related to re-measurement of the contingent
consideration related to the former Shionogi-ViiV Healthcare joint venture, along with re-measurement of the value
attributable to the Consumer Healthcare put option and the Shionogi/Pfizer ViiV put options and preferential
dividends. A significant majority of the re-measurements were driven by changes in exchange rate assumptions
following the Brexit vote in June, which have increased the estimated total Sterling values of GSK’s Consumer
Healthcare and ViiV Healthcare businesses, and forecasted sales that will require increased future consideration
payments. Non-core items also included the continued impact of charges for restructuring costs related to the
integration of the former Novartis businesses and the Pharmaceuticals restructuring programme and certain other
adjusting items.

Intangible asset amortisation was £135 million compared to £125 million in Q2 2015. There were no intangible asset
impairments (Q2 2015: £2 million). Both are non-cash items.
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Major restructuring and integration charges accrued in the quarter were £234 million (Q2 2015: £515 million),
reflecting the phasing of planned restructuring projects following the completion of the Novartis transaction in Q1
2015, as well as reduced charges for Pharmaceuticals restructuring projects as this programme enters its later stages.
Cash payments made in the quarter were £333 million (Q2 2015: £248 million) including the settlement of certain
charges accrued in previous quarters.

Legal charges of £22 million (Q2 2015: £50 million) included the benefit of the settlement of existing anti-trust
matters as well as provisions for ongoing litigation. Legal cash payments in the quarter were £31 million (Q2 2015:
£74 million).

Transaction-related adjustments resulted in a net charge of £1,798 million (Q2 2015: £319 million). This primarily
included accounting charges for the re-measurement of the liability and the unwinding of the discounting effects on
the value attributable to the Consumer Healthcare Joint Venture put option held by Novartis, the value attributable to
the put options and preferential dividends attributable to Pfizer and Shionogi, and the re-measurement and the
unwinding of the discounting effects on the contingent consideration relating to the acquisition of the former
Shionogi-ViiV Healthcare Joint Venture.

Q22016 Q22015

£m £m

Consumer Healthcare Joint Venture put option 594 69
ViiV Healthcare put options and Pfizer preferential dividends 310 -
Contingent consideration on former Shionogi-ViiV Healthcare Joint Venture

. . . . L 850 198

(including Shionogi preferential dividends)

Other adjustments 44 52
Total transaction-related adjustments 1,798 319

The aggregate impact of unwind of the discount was £212 million (Q2 2015: £232 million), including the Consumer
Healthcare put option (£111 million), the ViiV Healthcare put options and preference dividends (£16 million) and the
contingent consideration on the former Shionogi-ViiV Healthcare Joint Venture (£73 million). The remaining charge
of £1,586 million is primarily driven by changes in exchange rate assumptions following the Brexit vote in June. An
explanation of the accounting for the non-controlling interests in ViiV Healthcare is set out on page 56.

Other items included equity investment disposals and dividends, and a number of other asset disposals, and certain
other adjusting items.

A tax charge of £174 million on total profit represented an effective tax rate of (54.7)% (Q2 2015: 24.3%). This rate
reflected the non-deductibility of certain items included within the Transaction-related adjustments, particularly the
re-measurements of the put options related to ViiV Healthcare and the Consumer Healthcare Joint Venture, as well as
the differing tax effects of the various non-core items.

The total loss per share was 9.0p, compared with earnings per share of 3.1p in Q2 2015. The decrease primarily
reflected the increased re-measurement charges driven by changes in the Sterling valuations of the contingent
consideration and the put options liabilities associated with the Group’s Consumer Healthcare and HIV businesses.

Total operating profit and total loss per share — H1 2016
Total operating profit was £572 million in H1 2016 compared with a total operating profit of £9,551 million in H1
2015, which benefited from the net disposal gains recorded following the disposal of the Oncology business as part of
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the Novartis transaction. Non-core items resulted in an aggregate net charge of £2,818 million primarily reflecting the
impact of further accounting charges related to re-measurement of the contingent consideration related to the former
Shionogi-ViiV Healthcare joint venture, along with re-measurement of the value attributable to the Consumer
Healthcare put option and liabilities for Pfizer and Shionogi ViiV put options and preferential dividends. A significant
majority of the re-measurements were driven by changes in exchange rate assumptions following the Brexit vote in
June 2016 (H1 2015: net credit of £6,897 million, primarily reflecting the impact of the Novartis transaction).

Intangible asset amortisation was £279 million, compared to £276 million in H1 2015. There were no intangible asset
impairments (H1 2015: £104 million). Both are non-cash items.

Major restructuring and integration charges of £422 million have been accrued (H1 2015: £881 million), reflecting the
phasing of planned restructuring projects following the completion of the Novartis transaction in Q1 2015, as well as
reduced charges for Pharmaceuticals restructuring projects as this programme enters its later stages. Cash payments
made were £600 million (H1 2015: £502 million) including the settlement of certain charges accrued in previous
quarters.

Charges for the combined restructuring and integration programme to date are £3.2 billion with cash payments of £2.2
billion. The total cash charges of the combined programme are expected to be approximately £3.65 billion and the
non-cash charges up to £1.35 billion. The programme delivered incremental cost savings of £0.7 billion in H1 2016
and has now delivered approximately £2.3 billion of annual savings on a moving annual total basis. It remains on
track to deliver £3 billion of annual savings in total. The programme is expected to be largely complete by the end of
2017.

Legal charges of £48 million (H1 2015: £135 million) included the benefit of the settlement of existing anti-trust

matters as well as provisions for ongoing litigation. Legal cash payments in the period were £104 million (H1 2015:
£236 million).

Transaction-related adjustments resulted in a net charge of £2,258 million (H1 2015: £1,183 million). This primarily
included accounting charges for the re-measurement of the liability and the unwinding of the discounting effects on
the value attributable to the Consumer Healthcare Joint Venture put option held by Novartis, the value attributable to
the put option and preferential dividends payable to Pfizer and Shionogi, and the re-measurement and the unwinding
of the discounting effects on the contingent consideration relating to the acquisition of the former Shionogi-ViiV
Healthcare Joint Venture.

HI1 2016 HI1 2015

£m £m

Consumer Healthcare Joint Venture put option 854 69
ViiV Healthcare put options and Pfizer preferential dividends 313 -
Contingent consideration on former Shionogi-ViiV Healthcare Joint Venture

. . . . L 1,062 964

(including Shionogi preferential dividends)

Other adjustments 29 150
Total transaction-related adjustments 2,258 1,183

The aggregate impact of unwind of the discount was £409 million (H1 2015: £312 million), including the Consumer
Healthcare put option (£218 million), the ViiV Healthcare put options and preference dividends (£21 million) and the
contingent consideration on the former Shionogi-ViiV Healthcare Joint Venture (£142 million). The remaining charge
of £1,849 million is primarily driven by changes in exchange rate assumptions following the Brexit vote in June. An
explanation of the accounting for the non-controlling interests in ViiV Healthcare is set out on page 56.

19



Edgar Filing: GLAXOSMITHKLINE PLC - Form 6-K

Other items included equity investment disposals, dividends and impairments, a number of other asset disposals, and
certain other adjusting items.

A tax charge of £382 million on total profit represented an effective tax rate of over 100% (H1 2015: 19.1%) and
reflected the non-deductibility of certain items included within the Transaction-related adjustments, particularly the
re-measurements of the put options related to ViiV Healthcare and the Consumer Healthcare Joint Venture, as well as
differing tax effects of the various non-core items.

The total loss per share was 3.2p, compared with earnings per share of 170.7p in H1 2015. The decrease primarily
reflected the benefit to H1 2015 of the Novartis transaction that closed in Q1 2015.

Cash generation and conversion

Cash flow and net debt

Q22016 HI1 2016 HI 2015

Net cash inflow from operating activities (£m) 1,236 1,739 587
Adjusted net cash inflow from operating activities* (£m) 1,267 1,843 823

Free cash flow* (£m) 315 93 (675)
Adjusted free cash flow* (£m) 346 197 (439)
Free cash flow growth (%) >100% >100% >(100)%
Free cash flow conversion* (%) >100% >100% (5)%
Net debt (£m)** 14,910 14,910 9,553

« Adjusted net cash inflow from operating activities, free cash flow, adjusted free cash flow and free cash flow
conversion are defined on page 34.
**The analysis of net debt is presented on page 55.

Q22016

The net cash inflow from operating activities for the quarter was £1,236 million (Q2 2015: £217 million). Excluding
legal settlements of £31 million (Q2 2015: £74 million) adjusted net cash inflow from operating activities was £1,267
million (Q2 2015: £291 million). In addition, there were payments of restructuring and integration costs of £333
million (Q2 2015: £248 million), but no further tax payments (Q2 2015: £511 million) on the sale of the Oncology
business, which have been funded from divestment proceeds. Excluding these items, the adjusted net cash inflow from
operating activities would have been £1,600 million (Q2 2015: £1,050 million).

The increase primarily reflected the improved operating performance across all segments, as well as a positive
currency benefit, together with an improvement in working capital including inventory levels compared to Q2 2015.

Total cash payments to Shionogi in relation to the ViiV Healthcare contingent consideration liability (including
preferential dividends) in the quarter were £74 million, of which £62 million was recognised in cash flows from
operating activities and £12 million was recognised in purchases of businesses within investing cash flows.

Free cash flow was £315 million for the quarter (Q2 2015: £606 million outflow). Excluding legal payments, adjusted
free cash flow was £346 million (Q2 2015: £532 million outflow) but this is also after making restructuring and
integration payments. The comparator in 2015 also included a tax payment on the sale of the Oncology business.
Excluding these items, which are being funded from divestment proceeds, the adjusted free cash flow would have
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been £679 million (Q2 2015: £227 million).

H1 2016

The net cash inflow from operating activities for the six months was £1,739 million (H1 2015: £587 million).
Excluding legal settlements of £104 million (H1 2015: £236 million) adjusted net cash inflow from operating
activities was £1,843 million (H1 2015: £823 million). In addition, there were payments of restructuring and
integration costs of £600 million (H1 2015: £502 million) and a further tax payment of £117 million (H1 2015: £511
million) on the sale of the Oncology business, both of which have been funded from divestment proceeds. Excluding
these items, the adjusted net cash inflow from operating activities would have been £2,560 million (H1 2015: £1,836
million).

The increase primarily reflected the improved operating performance across all segments, as well as a positive
currency benefit.

Total cash payments to Shionogi in relation to the ViiV Healthcare contingent consideration liability (including
preferential dividends) in the six months were £159 million, of which £129 million was recognised in cash flows from
operating activities and £30 million was recognised in purchases of businesses within investing cash flows.

Free cash flow was £93 million for the six months (H1 2015: £675 million outflow). Excluding legal payments,
adjusted free cash flow was £197 million (H1 2015: £439 million outflow) but this is also after making restructuring
and integration payments and an additional tax payment on the sale of the Oncology business and the purchase of HIV
Clinical assets for £221 million which are treated as intangible assets purchases. Excluding these items, which are
being funded from divestment proceeds, the adjusted free cash flow would have been £1,135 million (H1 2015: £574
million).

Net debt

At 30 June 2016, net debt was £14.9 billion, compared with £10.7 billion at 31 December 2015, comprising gross debt
of £19.6 billion and cash and liquid investments of £4.7 billion. The increase in net debt primarily reflected dividends
paid to shareholders of £3.0 billion, as well as a £1.3 billion adverse exchange impact from the translation of the
non-Sterling denominated debt.

At 30 June 2016, GSK had short-term borrowings (including overdrafts) repayable within 12 months of £4,485
million with loans of £3,107 million repayable in the subsequent year.

Working capital
30 June 31 March 31 December 30 September 30 June
2016 2016 2015 2015 2015
Working capital conversion cycle* (days) 217 209 191 216 215
Working capital percentage of turnover (%) 26 25 23 27 25

* Working capital conversion cycle is defined on page 34.
The increase of eight days in Q2 2016 was predominantly due to an increase in inventory levels reflecting seasonal

factors and the building of inventory in advance of product launches. There was also a two day increase in the cycle
from adverse exchange rates.
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The increase of two days compared to June 2015 is primarily driven by a five day increase in the cycle from adverse
exchange rates. Excluding this, working capital days have reduced by three days primarily due to improved
collections.

Returns to shareholders

GSK expects to pay an annual ordinary dividend of 80p for each of the next two years (2016-2017).

In April 2016, GSK also returned approximately £1 billion (20p per share) to shareholders via a special dividend paid
alongside GSK’s Q4 2015 ordinary dividend payment.

Any future returns to shareholders of surplus capital will be subject to the Group’s strategic progress, visibility on the
put options associated with ViiV Healthcare and the Consumer Healthcare joint venture and other capital
requirements.

Quarterly dividends
The Board has declared a second interim dividend of 19 pence per share (Q2 2015: 19 pence per share).

Payment of dividends
The equivalent interim dividend receivable by ADR holders will be calculated based on the exchange rate on 11
October 2016. An annual fee of $0.02 per ADS (or $0.005 per ADS per quarter) will be charged by the Depositary.

The ex-dividend date will be 11 August 2016 (10 August 2016 for ADR holders), with a record date of 12 August
2016 and a payment date of 13 October 2016.

Paid/ Pence £m
payable per share
2016
First interim 14 July 2016 19 923
Second interim 13 October 2016 19 924
2015
First interim 9 July 2015 19 920
Second interim 1 October 2015 19 919
Third interim 14 January 2016 19 919
Fourth interim 14 April 2016 23 1,114
80 3,872
Special dividend 14 April 2016 20 969

GSK made no share repurchases during the quarter. The company issued 1.6 million shares under employee share
schemes amounting to £18 million (Q2 2015: £5 million).

The weighted average number of shares for Q2 2016 was 4,859 million, compared with 4,832 million in Q2 2015.

Segmental performance
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Pharmaceuticals
Q22016 H1 2016

Reported Pro-forma
Growth
£m CERY% £m  growth growth
’ CER% CER%

UsS 1,677 11 3,049 7 11
Europe 943 2 1,878 (2) 2
International 1,262 (7) 2,541 (4) 3)
Total 3,882 2 7,468 1 4

Q22016 H1 2016

em Growth em Growth

CER% CER%

Respiratory 1,585 - 3,003 (1)
Cardiovascular, metabolic and urology 236  (5) 420 (9
Immuno-inflammation 78 27 143 15
Other pharmaceuticals 517 (1) 1,097 (17)
Established products 601 (14) 1,211 (11)
HIV 865 44 1,594 50
Total 3,882 2 7,468 1
Respiratory

Q2 2016 (£1,585 million; flat with last year)

Respiratory sales in the quarter were flat at £1,585 million, primarily reflecting a 13% decline in Seretide/Advair, and
the continuing transition of the Respiratory portfolio to newer products. Growth in the new Respiratory products,
which recorded combined sales of £243 million in the quarter, including Relvar/Breo Ellipta sales of £146 million,
more than offset the decline in Seretide/Advair. Flixotide/Flovent sales decreased 20% to £136 million and Ventolin
sales grew 6% to £179 million.

In the US, Respiratory sales increased 6% to £814 million in the quarter (12% volume growth and a 6% negative
impact of price and mix). Growth of new Respiratory products in the quarter more than offset the 7% decline in
Advair (4% volume decline and a 3% negative impact of price and mix). Payer rebate adjustments related to prior
quarters favourably impacted sales of Advair in the quarter. However, Advair’s underlying sales performance in the
quarter was more consistent with the first three months of 2016. The new Ellipta products recorded combined sales of
£135 million in the quarter including Breo Ellipta sales of £80 million, with Nucala, the newly launched treatment for
severe asthma, reporting sales of £14 million. Established Respiratory assets included Ventolin sales, up 9% to £95
million, and Flovent sales, which declined 32% to £75 million. The Flovent sales decline was primarily due to pricing
pressures in the ICS market and the impact of negative adjustments to payer rebates related to prior quarters. The net
impact of adjustments to prior quarters for payer rebates across the Respiratory portfolio was broadly neutral to
reported US sales.
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European Respiratory sales were down 11% to £347 million, with Seretide sales down 25% to £213 million (19%
volume decline and a 6% negative impact of price and mix), reflecting continued competition from generics and the
transition of the Respiratory portfolio to newer products. The new Respiratory products recorded combined sales of
£54 million in the quarter, including Relvar Ellipta sales of £33 million.

Respiratory sales in the International region were flat at £424 million, with Emerging Markets up 1% and Japan up
6%. Sales in Canada declined 9%. In Emerging Markets, sales of Seretide were down 9% at £113 million, primarily
reflecting the impact of the continued reshaping of the business in China, while Ventolin grew 4% to £49 million. In
Japan, growth in sales of Relvar Ellipta of 46% to £22 million in the quarter more than offset the Adoair decline of
7%.

H1 2016 (£3,003 million; down 1%)

Respiratory sales in the six months were down 1% at £3,003 million, primarily reflecting a 16% decline in Seretide,
and the continuing transition of the Respiratory portfolio to newer products. Growth in the new Respiratory products,
which recorded combined sales of £419 million, including Relvar/Breo Ellipta sales of £257 million, offset most of
the decline in Seretide/Advair. Flixotide/Flovent sales decreased 12% to £289 million and Ventolin sales grew 7% to
£358 million.

In the US, Respiratory sales increased 4% to £1,447 million in the six months (16% volume growth and a 12%
negative impact of price and mix). Growth of new Respiratory products more than offset the 12% decline in Advair
(3% volume decline and a 9% negative impact of price and mix). Payer rebate adjustments related to prior quarters
favourably impacted sales in the first six months. The new Ellipta products recorded combined sales of £237 million
in the six months, including Breo Ellipta sales of £137 million, with Nucala, the newly launched treatment for severe
asthma, reporting sales of £20 million. Established Respiratory assets included Ventolin sales, up 9% to £187 million,
and Flovent sales, which declined 17% to £164 million. The Flovent sales decline was primarily due to pricing
pressures in the ICS market and the impact of negative adjustments to payer rebates related to prior quarters. The net
impact of adjustments to prior quarters for payer rebates across the Respiratory portfolio was broadly neutral to
reported US sales.

European Respiratory sales were down 12% to £695 million, with Seretide sales down 25% to £439 million (19%
volume decline and a 6% negative impact of price and mix), reflecting continued competition from generics and the
transition of the Respiratory portfolio to newer products. The new Respiratory products recorded combined sales of
£95 million in the six months, including Relvar Ellipta sales of £63 million.

Respiratory sales in the International region were flat at £861 million with Emerging Markets up 2% and Japan up
5%. Sales in Canada declined 11%. In Emerging Markets, sales of Seretide were down 8% at £224 million, primarily
driven by a decline in China of 22%, while Ventolin grew 11% to £102 million. In Japan, growth in sales of Relvar
Ellipta of 59% to £40 million more than offset the Adoair decline of 9%.

Cardiovascular, metabolic and urology

Q2 2016 (£236 million; down 5%)

Sales in the category were down 5% to £236 million. The Avodart franchise was down 14% to £178 million, primarily
due to a 36% decline in the US following the launch of generic competition in Q4 2015, and supply disruption in
Japan. Sales of Eperzan/Tanzeum were £29 million in the quarter, reflecting the progress of the product’s launch in the
US. Prolia was divested at the end of 2015 and therefore no sales were recorded in Q2 2016, compared with £10
million in Q2 2015.
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H1 2016 (£420 million; down 9%)

Sales in the category were down 9% to £420 million. The Avodart franchise was down 20% to £310 million, primarily
due to a 60% decline in the US following the launch of generic competition in Q4 2015, and supply disruption in
Japan. Sales of Eperzan/Tanzeum were £54 million, reflecting the progress of the product’s launch in the US. Prolia
was divested at the end of 2015 and therefore no sales were recorded in H1 2016, compared with £19 million in H1
2015.

Immuno-inflammation

Q2 2016 (£78 million; up 27%)
Immuno-inflammation sales grew 27% to £78 million. This all relates to Benlysta sales. In the US, Benlysta sales
were £71 million, up 29%.

H1 2016 (£143 million; up 15%)
Immuno-inflammation sales grew 15% to £143 million. This all relates to Benlysta sales. In the US, Benlysta sales
were £130 million, up 25%.

Other pharmaceuticals

Q22016 (£517 million; down 11%)

Sales in other therapy areas decreased 11% to £517 million. Dermatology sales declined 20% to £88 million,
adversely affected by supply constraints, while Augmentin sales declined 10% to £134 million. Sales of products for
Rare diseases grew 1% to £105 million, including sales of Volibris, which were up 3%.

H1 2016 (£1,097 million; down 17%)

Sales in other therapy areas decreased 17% to £1,097 million. Dermatology sales declined 16% to £184 million,
adversely affected by supply constraints, while Augmentin sales declined 5% to £273 million. Sales of products for
Rare diseases declined 1% to £198 million, including sales of Volibris, which were up 3%.

Established products

Q22016 (£601 million; down 14%)

Established products turnover fell 14% to £601 million with sales in the US down 12% at £162 million. Lovaza sales
fell 63% to £10 million.

Europe was down 6% to £122 million, with Serevent sales down 11% to £9 million.

International was down 18% to £317 million, with lower sales of Zeffix, down 17% to £27 million, and Seroxat/Paxil,
down 20% to £36 million.

H1 2016 (£1,211 million; down 11%)
Established products turnover fell 11% to £1,211 million with sales in the US down 7% at £332 million. Lovaza sales
fell 60% to £23 million.

Europe was down 6% to £248 million, with Serevent sales down 11% to £18 million.

International was down 15% to £631 million, with lower sales of Zeffix, down 22% to £55 million, and Seroxat/Paxil,
down 16% to £69 million.
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HIV

Q2 2016 (£865 million; up 44%)
HIV sales increased 44% to £865 million in the quarter, with the US up 52%, Europe up 39% and International up
22%. The growth in all three regions was driven by Triumeq and Tivicay.

The ongoing roll-out of both Triumeq and Tivicay resulted in sales of £409 million and £225 million, respectively, in
the quarter. Epzicom/Kivexa sales declined 21% to £157 million and Selzentry sales declined 10% to £30 million.
There were also continued declines in the mature portfolio, mainly driven by generic competition to both Combivir,
down 44% to £5 million, and Lexiva, down 28% to £14 million.

H1 2016 (£1,594 million; up 50%)
HIV sales increased 50% to £1,594 million in the six months, with the US up 62%, Europe up 39% and International
up 26%. The growth in all three regions was driven by Triumeq and Tivicay.

Triumeq and Tivicay sales were £737 million and £413 million, respectively. Epzicom/Kivexa sales declined 18% to
£311 million, and Selzentry sales declined 7% to £60 million.

Vaccines
Q22016 H1 2016
Growth Reported Pro-forma
£m CERY £m growth growth
0 CER% CER%
UsS 258 (2) 520 5 2
Europe 325 11 664 28 22
International 377 20 658 15 11
Total 960 11 1,842 16 12
Q22016 H1 2016
Growth Reported Pro-forma
£m CERY £m growth growth
7 CER% CER%
Rotarix 108 (1) 217 4 4
Synflorix 137 66 228 58 58
Fluarix, FluLaval 17 >100 26 >100 >100
Bexsero 97 >100 159 >100 >100
Menveo 47 7 89 61 32
Boostrix 9 (7) 184 7 7
Infanrix, Pediarix 140 (30) 328 (16) (16)
Hepatitis 130 2 266 (4) 4
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Priorix, Priorix Tetra, Varilrix 79 42 142 20 20
Cervarix 17 (6) 34 (26) (26)
Other 92 4 169 39 9
Total 960 11 1,842 16 12

Q2 2016 (£960 million; up 11%)

Vaccines sales grew 11% to £960 million with the US down 2%, Europe up 11% and International up 20%. Growth
benefited from the phasing of tender sales of Synflorix in International, primarily Brazil, and market expansion in
Africa and Asia, and improved supply later in the quarter of Bexsero in the US and Europe.

In the US, sales declined 2% to £258 million. Growth was impacted by an adverse movement in the CDC stockpile,
some de-stocking following higher sales in Q1 2016 and an unfavourable comparison with the benefit to Q2 2015 of
positive CDC stockpile movements for Infanrix/Pediarix, Boostrix, Rotarix and Engerix. These adverse impacts were
partly offset by Bexsero share gains and improved supply for Bexsero and Menveo that benefited advance shipments
ahead of the back-to-school season. Sales also benefited from share gains for Boostrix and Pediarix.

In Europe, sales grew 11% to £325 million. Growth was driven primarily by Bexsero sales in private market channels
in several countries including Spain and Italy and improved supply. Sales growth was also helped by higher demand
for Priorix/Priorix-Tetra/Varilrix, better supply of Hepatitis A vaccines and higher demand for Encepur in Germany.
Growth was partly offset by lower sales of Infanrix/Pediarix and Boostrix due to the phasing of supply as well as
increased competition for Infanrix/Pediarix in Germany, Italy and France.

In International, sales grew 20% to £377 million. Growth benefited from the earlier than expected phasing of
Synflorix sales in Brazil and Pakistan, market expansion in Nigeria and Myanmar, strong private market demand in
Vietnam as well as a tender award in Colombia. Rotarix sales were driven by higher demand in Brazil and favourable
phasing in Saudi Arabia. The Priorix/Priorix-Tetra/Varilrix portfolio also grew due to favourable phasing in Saudi
Arabia. Further growth was driven by higher uptake of Seasonal Flu vaccines in Australia and better Hepatitis A
supply. This growth was partly offset by lower sales of Infanrix/Pediarix due to supply constraints and lower Hepatitis
sales due to wholesaler destocking in China following the new private market distribution regulations.

H1 2016 (£1,842 million; up 16%)

Vaccines sales grew 16% on a reported basis and 12% pro-forma to £1,842 million. On a reported basis, the US was
up 5%, Europe up 28% and International up 15%. Growth benefited from the phasing of a number of tenders in
International together with the strong performance of Meningitis franchise particularly in the US and Europe partly
offset by the unfavourable comparison with H1 2015 CDC stockpile movements in a number of products.

In the US, sales grew by 5% on a reported basis and 2% on a pro-forma basis to £520 million. Growth was driven by
market and share growth in Bexsero, Boostrix and Pediarix as well as the phasing of Bexsero and Menveo purchases
ahead of the back-to-school season as supply improved towards the end of H1. Growth was offset by some pricing
pressures and an unfavourable comparison with the benefit to H1 2015 CDC of stockpile movements of
Infanrix/Pediarix, Boostrix, Rotarix and Engerix.

In Europe, sales grew 28% on a reported basis and 22% on a pro-forma basis to £664 million. Growth was driven
primarily by the Meningitis portfolio. Bexsero sales grew in private market channels in several countries including
Spain, Italy and Germany and in the UK following its inclusion in the NHS immunisation programme. Menveo
growth was driven primarily by tender awards in Italy. Boostrix sales grew strongly, driven by demand in Germany
and a tender award in Poland. Sales were also up in Germany driven by better supply of Hepatitis A vaccines and
higher demand for Encepur, Priorix/Priorix-Tetra/Varilrix and Rabipur. Growth was partly offset by lower sales of

27



Edgar Filing: GLAXOSMITHKLINE PLC - Form 6-K

Infanrix/Pediarix due to phasing of supply as well as increased competition for Infanrix/Pediarix in Italy, France and
Germany.

In International, sales grew 15% on a reported basis and 11% on a pro-forma basis to £658 million. Growth benefited
from the earlier than expected phasing of Synflorix sales in Brazil and Pakistan, market expansion in Nigeria and
Myanmar and strong private market demand in India and Vietnam. Rotarix sales were driven by higher demand in
Brazil and favourable phasing in Saudi Arabia. The Priorix/Priorix-Tetra/Varilrix portfolio grew due to favourable
phasing in Saudi Arabia. Further growth was driven by higher uptake of Seasonal Flu vaccine in Australia and strong
demand for Rabipur in India. This growth was partly offset by lower sales of Infanrix/ Pediarix due to supply
constraints, lower Hepatitis vaccines sales due to wholesaler destocking in China following the new private market
distribution regulations and lower demand for Cervarix.

Consumer Healthcare
Turnover Q2 2016 H1 2016

Growth Reported Pro-forma
£m £m growth growth

CER% CER% CER%
US 429 9 869 17 8
Europe 504 1 1,048 20 3
International 757 9 1,534 13 6
Total 1,690 7 3,451 16 6

Turnover Q2 2016 H1 2016

Reported Pro-forma

£m ggi;”o;h £m growth growth
? CER% CER%
Wellness 845 8 1,770 29 8
Oral health 539 10 1,059 8 8
Nutrition 161 (5) 337 4) 6)
Skin health 145 (1) 285 7 4)
Total 1,690 7 3,451 16 6

Q2 2016 (£1,690 million; up 7%)
The Consumer Healthcare business represents the Consumer Healthcare Joint Venture with Novartis together with the
GSK Consumer Healthcare listed businesses in India and Nigeria, which are excluded from the Joint Venture.

Sales grew 7% to £1,690 million with 3% price and 4% volume growth, driven by the power brands and most notably

Sensodyne, Denture care, Voltaren and Otrivin. On a regional basis, International growth accelerated to 9% in the
quarter, together with continued strong growth in the US. Sales from new GSK innovations (product introductions
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within the last three years on a rolling basis) represented approximately 14% of sales. Notable launches within the
quarter included Horlicks Immunity Nutrients and Sensodyne Whitening in India.

US sales grew 9% to £429 million, driven by Sensodyne, which was up 25% as a result of the continued momentum
of recent launches, particularly Repair & Protect and True-White, and distribution gains for Pronamel. Flonase OTC
continued to grow well despite the introduction of private label and branded competition, partly helped by new
formats which launched in Q1 2016. Excedrin also benefited from the launch of the gel-tab format. In addition,
Theraflu saw a late season improvement in sales. These strong performances were slightly offset by Tum:s.

Sales in Europe grew 1% to £504 million. Growth in Q2 was impacted by the expected phasing of sales due to
systems integration projects. From a consumption perspective, many of the power and core brands continued to grow
faster than the market, with Voltaren and Sensodyne performing particularly strongly. Oral health sales grew in mid
single-digits with strong performances in Sensodyne and Gum health offset by a decline in Aquafresh due to increased
competitive pressures in Family oral health.

International sales of £757 million grew 9%, with strong performances delivered in Oral health and Wellness. Oral
health registered 12% growth, driven by Sensodyne True White launches and continued condition awareness
campaigns and format extensions. Wellness benefited from strong consumption gains for Voltaren. On a geographic
basis, strong performances were delivered in many priority markets, most notably Russia and China. Russia delivered
strong double-digit growth as a result of price increases, market share gains and de-stocking in the comparable quarter
last year.

China delivered strong growth in Voltaren, as a result of distribution expansion into new cities, and Sensodyne due to
growth within the e-commerce channel. This was partly offset by the impact of the restructuring of activity in
Venezuela at the end of 2015 and the effective cessation of trade which impacted both the Skin health and Nutrition
categories. In India, Horlicks sales were impacted by slower growth in the category which is experiencing increasing
competition from adjacent categories. This was partly offset by a very strong quarter for Sensodyne with the launch of
Sensodyne Whitening and new marketing campaigns.

H1 2016 (£3,451 million; up 16%)

Reported sales grew 16% to £3,451 million, benefiting significantly from the inclusion of sales of the former Novartis
products for two months of the period. Pro-forma growth was 6% of which price contributed 2%, whilst volume
accounted for 4%. Strong performances were delivered by power brands within the Oral health and Wellness
categories and across all regions. Sales from innovations within the last three years represented approximately 15% of
sales, higher than in previous years primarily due to the performance of Flonase, which was switched to OTC in Q1
2015. Other notable launches this year included Sensodyne True White in the US, Physiogel Calming Relief Face
Care in Asia and Fenbid 400mg in China.

US sales grew 17% on a reported basis to £869 million, with pro-forma growth of 8%. Growth was driven particularly
by Flonase OTC due to new formats and despite increased competition from other branded products and private label
competition. In addition, Sensodyne performed very strongly, continuing to benefit from the launch last year of Repair
and Protect and the Q1 launch of True White, together with distribution gains for Pronamel. Excedrin performed
strongly, mainly due to the gel-tab launch and new digital campaigns, and Theraflu delivered strong growth due to the
new warming syrups format and price increases.

Sales in Europe grew 20% on a reported basis to £1,048 million and were up 3% on a pro-forma basis. The Wellness
category was the major driver of growth, with Voltaren continuing to deliver double the market consumption growth,
driven largely by the 12-hour variant which recorded strong growth across the region. In addition Otrivin performed
well with strong growth delivered in Italy and Central & Eastern Europe. Oral health sales grew in mid single-digits,
with strong growth in Sensodyne and Gum health partly offset by a decline in Aquafresh due to increased competitive
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pressures in family oral health. At a market level, sales growth was predominantly driven by Germany, France and
Italy, partly offset by a double-digit decline within CIS due to the impact on consumer spending of the weaker
economic environment.

International sales of £1,534 million grew 13% on a reported basis with pro-forma growth of 6%. Growth during the
half-year was delivered in many of the priority markets, predominantly within the power brands across the Oral health
and Wellness categories. This was partly offset by the impact of the restructuring of activity in Venezuela at the end of
2015 and the effective cessation of trade, which affected both the Skin health and Nutrition categories. At a market
level, India grew in low single-digits as Horlicks was impacted by slower category growth and competition from
adjacent categories and Crocin was subject to price controls. However this was partly offset by double-digit
performances on Sensodyne which achieved a new market share high and Eno, driven by a new product launch and
accompanying media campaigns. Strong double-digit performances were also delivered in Brazil as a result of price
increases within Wellness and new product launches within Oral health and in Russia driven by price increases and
market share gains within Sensodyne.

New Pharmaceutical and Vaccine products

Turnover Q22016 H1 2016
em Growth £m Growth
CER% CER%
Pharmaceuticals
Respiratory

Relvar/Breo Ellipta 146  >100 257 >100
Anoro Ellipta 46 >100 79  >100
Arnuity Ellipta 3 >100 6 >100
Incruse Ellipta 28 >100 50 >100
Nucala 20 >100 27  >100

CVMU
Eperzan/Tanzeum 29  >100 54  >100

HIV

Tivicay 225 43 413 51

Triumeq 409 >100 737 >100
906 >100 1,623 >100

Vaccines

Bexsero 97 >100 159 >100

Menveo 47 7 89 61
144 88 248 >100

Total 1,050 >100 1,871 >100
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In 2015, GSK identified a series of New Pharmaceutical and Vaccine products that were expected to deliver at least £6
billion of revenues per annum on a CER basis by 2020. Those products, plus current clinical pipeline asset, Shingrix,
are as set out above. Sales of the New Pharmaceutical and Vaccine products are now expected to reach £6 billion of
revenues per annum on a CER basis up to two years earlier (2018).

Q22016
Sales of New Pharmaceutical and Vaccine products were £1,050 million, grew £604 million in Sterling terms and
represented approximately 22% of Pharmaceuticals and Vaccines turnover in the quarter.

H1 2016
Sales of New Pharmaceutical and Vaccine products were £1,871 million, grew £1,156 million in Sterling terms and
represented approximately 20% of Pharmaceuticals and Vaccines turnover in the half year.

Research and development

GSK remains focused on delivering an improved return on its investment in R&D. Sales contribution, reduced
attrition and cost reduction are all important drivers of an improving internal rate of return. R&D expenditure is not
determined as a percentage of sales but instead capital is allocated using strict returns-based criteria depending on the
pipeline opportunities available.

The operations of Pharmaceuticals R&D are broadly split into Discovery activities (up to the completion of Phase Ila
trials) and Development work (from Phase IIb onwards) each supported by specific and common infrastructure and

other shared services where appropriate. R&D expenditure for Q2 2016 is analysed below.

Q22016 H12016 H1 2015

£m £m £m
Discovery 193 381 387
Development 290 549 567
Facilities and central support functions 122 250 199
Pharmaceuticals R&D 605 1,180 1,153
Vaccines 140 279 248
Consumer Healthcare 55 116 119
Core R&D 800 1,575 1,520
Amortisation and impairment of intangible assets 10 20 48
Major restructuring costs 73 100 87
Other items 5 8 24
Total R&D 888 1,703 1,679

R&D pipeline
At a presentation to investors in New York on 3 November 2015, GSK described a deep portfolio of innovation,

focussed across six core areas of scientific research and development: HIV & Infectious diseases, Respiratory,
Vaccines, Immuno-Inflammation, Oncology and Rare Diseases. Around 40 new potential medicines and vaccines
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were profiled, supporting the Group’s outlook for growth in the period 2016-2020 and the significant opportunity the
Group has to create value beyond 2020.

HIV and infectious diseases - including new options for long-term control and prevention of HIV and opportunities
designed to cure or induce long-term remission in both Hepatitis B and C

News since Q1 2016:

FDA approval to lower the weight limit for dolutegravir in children and adolescents living with HIV (10 June);

Regulus announced FDA clinical hold for RG-101 which is in development with 2878175 for hepatitis C. The
ongoing combination study will complete as patients had already been dosed with RG-101 (27 June);

Announced presentation of data from the ARIA study at the International AIDS Conference demonstrating efficacy
of Triumeq for treatment-naive women living with HIV (18 July).

Respiratory - including the next generation of respiratory medicines beyond inhaled treatments

News since Q1 2016:

Announced acceleration of filing of US NDA for Closed Triple COPD (FF/UMEC/VI in one Ellipta device) by end
2016, rather than H1 2018 as previously expected (2 June);

Announced headline data from the FULFIL study demonstrating superiority of Closed Triple (FE/UMEC/VI in one
Ellipta device) over Symbicort in patients with COPD (20 June);

Data reported in-house which support progression of danirixin as a potential new oral maintenance treatment for

COPD into Phase IIb development.

Vaccines - including a novel maternal immunisation platform for vaccines.

Immuno-inflammation - a portfolio of new antibodies & novel orals for inflammatory diseases including rheumatoid
arthritis, Sjogren’s syndrome, osteoarthritis and inflammatory bowel disease
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News since Q1 2016:

Phase I data in-house for RIP1 kinase inhibitor (2982772) in healthy subjects, supporting start of proof of concept
studies in psoriasis, rheumatoid arthritis & ulcerative colitis in H2 2016 (5 May);

Announced presentation at EULAR conference of data from BLISS-SC study of Benlysta subcutaneous formulation
in lupus (8 June);

Announced presentation at EULAR conference of data from SIRROUND-D study of sirukumab in rheumatoid
arthritis (8 June);

Phase I data in-house for OSM mAb (2330811) in healthy subjects, supporting start of proof of concept study in
systemic sclerosis in H1 2017 (16 June).

Oncology - leading-edge molecules in the field of epigenetics and immuno-oncology for the treatment of cancer

News since Q1 2016:

Announced start of Phase I oncology study of 3359609 ICOS agonist antibody (30 June);

Adaptimmune announced that they received EU Orphan Drug Designation for the affinity enhanced T-cell therapy
targeting NY-ESO in soft tissue sarcoma (26 July).

Rare diseases - breakthrough cell and gene therapies for treatment of rare diseases

News since Q1 2016:

Announced publication in BLOOD of long-term safety and efficacy of Strimvelis in children with ADA-SCID (25
May);

Ionis announced GSK’s decision not to initiate the CARDIO-TTR study for IONIS-TTRRx (2998728) at this time.
Options will be considered when data from ongoing studies are available (26 May);

Announced EU approval of Strimvelis to treat patients with ADA-SCID (27 May).
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Pipeline news flow since Q1 2016 for other assets not profiled at the Investor event:

Announced CHMP positive opinion for chlorhexidine gel to prevent umbilical cord infections in newborn infants in

developing countries (29 April);

Announced presentation of data at ESPID conference for Bexsero with reduced 3 dose schedule (2 primary + 1
booster) in infants and children (13 May);

Announced presentation of new data from the SUMMIT COPD study at ATS conference showing improvements in

exacerbations and similar rates of pneumonia with Breo/Relvar compared to placebo (18 May);

Announced that data from Salford Lung Study demonstrated that COPD patients treated with Relvar achieved
superior reduction in exacerbations compared with usual care (24 May);

Valneva announced its Pseudomonas candidate vaccine (on which GSK has an option) did not confirm positive

vaccine effect in Phase II/I1I trial (2 June);

Phase Ila data in-house for belimumab in recipients of kidney transplants supporting progression to further

development (9 June);

Announced agreement with Janssen Sciences Ireland UK (Janssen) to in-license an anti-IL33R monoclonal antibody
in Phase I clinical development for severe asthma (27 July).

Listed below are the ~40 pipeline assets profiled at our R&D event in November 2015 which are in active clinical

development and/or other assets acquired since the R&D event.

Respiratory

3772847A (IL33R mAb)

3008348 (Alpha V beta 6 integrin
antagonist)

2862277 (TNFR1 dAb)

danirixin (CXCR?2 antagonist)
2269557 (PI3 kinase delta inhibitor)
2245035 (TLR7 agonist)

Nucala (mepolizumab)

FF+UMEC+VI (Closed Triple)

HIV/Infectious diseases
3389404 (HBV LICA antisense
oligonucleotide)1

Severe asthma

Idiopathic pulmonary fibrosis

Acute lung injury

COPD

COPD & asthma

Asthma

COPD

Nasal polyposis
Hypereosinophilic syndrome
COPD

Asthma

Hepatitis B

Phase
Phl

Ph1

Ph II
Ph II
Ph II
Ph II
Ph III
Ph II
Ph II
Ph III
Ph II
Phase

Ph1
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3228836 (HBV antisense
oligonucleotide)1
dolutegravir + lamivudine
2878175 + RG-101 (NS5B inhibitor +
anti-Mir122 antisense oligonucleotide)
3532795 (HIV maturation inhibitor)
cabotegravir + rilpivirine (Integrase
inhibitor + NNRTI, both

long-acting parenteral formulations)
cabotegravir (long-acting integrase
inhibitor)
gepotidacin (Type 2 topoisomerase
inhibitor)
fostemsavir (3684934) (HIV attachment
inhibitor)
dolutegravir + rilpivirine (Integrase
inhibitor + NNRTI)
Immuno-inflammation
2982772 (RIP1 kinase inhibitor)
2618960 (IL7 receptor mAb)
3050002 (CCL20 mAb)
2831781 (LAG3 mAb)
2330811 (OSM mAb)
3196165 (GM-CSF mAD)
Benlysta + Rituxan (BLyS mAb, s.c. +
CD20 mAb)
Benlysta (BLyS mAb, s.c.)
sirukumab (IL6 human mAb)
Oncology
3359609 (ICOS agonist mAb)
525762 (BET inhibitor)
2879552 (LSD1 inhibitor)
3174998 (0X40 agonist mAb)

3377794 (NY-ESO-1 T-cell receptor)2

tarextumab (Notch 2/3 mAb)3
Vaccines
RSV

RSV
Group B Streptococcus

Men ABCWY

COPD

Shingrix (Zoster vaccine)
Rare diseases

Hepatitis B
HIV infections
Hepatitis C

HIV infections

HIV infections

HIV pre-exposure prophylaxis
Bacterial infections
HIV infections

HIV infections - two drug maintenance regimen

Rheumatoid arthritis, Psoriasis, Ulcerative colitis
Sjogren’s syndrome

Psoriatic arthritis

Autoimmune diseases

Systemic sclerosis

Rheumatoid arthritis and hand osteoarthritis

Sjogren’s syndrome

Systemic lupus erythematosus
Rheumatoid arthritis and giant cell arteritis

Solid tumours and haematological malignancies

Solid tumours and haematological malignancies

Acute myeloid leukaemia and small cell lung cancer
Solid tumours 